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Ilepconanm3anust 0AHKOBCKHMX INPeAJI0KEeHUH HA OCHOBE HCKYCCTBEHHOI0 MHTEJIJIEKTA:
peKoMeHIaTeIbHbIe CUCTEMbI U MO/IEJIN CJIeAYI0Nero HAWIy4llero npeaioKeHust

AnHoTanusa. CTaThsi IOCBSILEHA HCCIECJOBAaHUIO MAapPKETUHTOBBIX HHCTPYMEHTOB
nepcoHan3a  OaHKOBCKMX MPENJIOKEHUH Ha OCHOBE TEXHOJIOTMM HCKYCCTBEHHOTO
unrtesuiekta (M), PaccMatprBaeTcst 3BOMIONNS MAPKETHHIOBBIX CTPAaTETnii 0aHKOB OT MacCOBOTO
K MHIUBUAYAJIU3UPOBAHHOMY MPEIJIOKEHHUIO, aHATTU3UPYETCS apXUTEKTypa peKOMEHIATeIbHBIX
CUCTEM KaK HMHCTPYMEHTa peajM3aluy KOHLENLIHMHU KIMNEHTOOPHUEHTHPOBAHHOIO MAapKETHHIA.
Ocoboe Buumanue ynensercs mogenu Next Best Offer (NBO) B koHTekcTe ympaBieHHS
JKU3HEHHBIM LMKJIOM KJMEHTAa ¢ TOBBINICHUS KOHBEPCUUM MAPKETUHIOBBIX KaMITAaHHM.
PaccmaTpuBaercs OMBIT POCCUHCKUX M 3apyO€KHBIX OAHKOB, aHAIM3UPYIOTCS MAapKETUHTOBBIE
3 PEKTH U STHUECKUE OTPAHUUYCHHS NTEPCOHATM3AIHH.

KiloueBble cjioBa: OaHKOBCKMII MapKeTHHI, TIEpPCOHAIM3alUs, HWCKYCCTBEHHBIN
WHTEJUICKT, peKoMeHaaTenbHbie cuctembl, Next Best Offer, ynpaBieHue KIMEHTCKUM OIBITOM,
KpPOCC-TIPOJAXKH.
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Ai-driven personalization in banking: recommendation systems
and next best offer models

Abstract. The article investigates marketing tools for personalized banking offer delivery
based on artificial intelligence (Al). It traces the evolution of bank marketing strategies from mass-
market to individualized approaches and analyzes recommendation system architectures as
instruments of customer-centric marketing. Special attention is paid to the Next Best Offer (NBO)
model in the context of customer lifecycle management and marketing campaign conversion
optimization. The experience of Russian and international banks is reviewed, and the marketing
effects and ethical limitations of Al-driven personalization are discussed.
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BBenenue

Tparchopmanmsi 6aHKOBCKOTO MapKETHHTa TOJ BIMSHUEM MU(GPOBU3AINUA OTKPHIBAET
HOBYIO DIMOXY B3aMMOJEUCTBUS (UHAHCOBBIX OpraHu3amuii ¢ kiaueHtamu. Kiaccudeckas
KOHIICTIIINSI MapKETHHTa-MUKC, OPUEHTHPOBAaHHAas Ha MAaCCOBBIA CETMEHT, YCTyIaeT MECTO
napajurMe KJIMEHTOLICHTPUYHOTO MAapKETHHra, MpU KOTOPOM KaXJI0€ KOMMEpPYECKOe
npemiokeHne  (GopMUpyeTCs WHAWBHUAYaTbHO — HAa OCHOBE [IaHHBIX O TIOBEJICHHH,
TPaH3aKIMOHHOW HMCTOPUU U KUZHEHHBIX COOBITHSIX KOHKpeTHoro morpedutens. [lo maHHBIM
McKinsey, Tpu U3 4eTBIpEX MOTpeOUTENEH UCTBITHIBAIOT pa3ApaKeHne, KOrjJa KOMMYHHKAIIAN
(UHAHCOBBIX CEPBUCOB HE TMEPCOHATU3UPOBAHBI, YTO MPSMO KOPPEIUPYET CO CHIIKEHHEM
JIOSUTBHOCTH U POCTOM OTTOKA [7].

C MapKeTHHrOBOW TOYKH 3pEHHS, MEpCOHAIM3ANMS TPECTABIICT COOON peann3aiuio
ctparerun one-t0-one marketing B NPOMBINUIEHHOM MacmTabe: BMECTO CErMEHTHBIX
NpEAJIOKEHUH  KJIMEHT TOJIydaeT pEJICBaHTHBIM TPOJYKT B HYXHBIM MOMEHT uepe3
MPEANOYTUTENBHBIM KaHal KOMMYHHUKAaIMH. BaHKM HMCTOPHUYECKH pacrojiararoT OJHHM W3



Haubosee 60raThlX MaCCUBOB KIIMEHTCKUX JTAHHBIX, OJHAKO CYIIECTBEHHO OTCTAIOT OT pUTEiia u
€-commerce B CTENEHM UX MapKETHMHIOBOIO HCHOJIb30BaHUA [7]. DTOT pa3pblB OTKPHIBAET
3HAYUTENbHBIN moTeHIual: Accenture ONEHHUBAET BO3MOXKHBIM HPUPOCT BBIPYYKHU OaHKOB,
BHeApuBLINX M-nnepconanusanuto, B 6% u Oonee B TeueHue Tpéx et [4].

Lenp HacTOsAmell cTaThl — HcCcleAoBaTh HMHCTpYMeHTh HMM-mepconanuzanuu Kak
MapKETUHTOBYIO TEXHOJIOTHIO: MpoaHaiu3upoBaTh KoHuemuio Next Best Offer B koHTekcre
YIOpaBiIeHUS )KU3HEHHBIM [IUKIJIOM KJIMEHTa, PACCMOTPETh MPAKTHUKY POCCUICKUX U 3apyOeKHBIX
0aHKOB, a TaKXKe OILIEHUTh MAPKETHHIOBYIO 3(P(PEKTUBHOCTD U OTpaHHUYCHHS JAHHOTO MOX0/IA.

1. IBoIOLMS 0aHKOBCKOI'0 MapPKEeTHHIa: oT MacCOBOI0 K
THIePIIePCOHATH3UPOBAHHOMY

baHkoBckuil MapKeTHMHI MpoOWEN HECKOJIbKO JTaroB pa3BUTHS B  HaIlpaBJICHUU
HapacTraromeil WHauBMAyanu3anuu. Ha mepBoM drtame (MaccoBbli MapKETHHT) OaHKHU
TPaHCIUPOBAJIM €AMHOE IPEJIOKEHHIE Yepe3 TPaAULIMOHHbIE KaHaJIbl 0e3 y4éTa MHIMBU Ty aTTbHBIX
XapaKTepUCTUK KJIWEHTa. BTopoll sTanm (CErMEHTHBIM MapKETHHI) HpeanoJiarag JeleHHue
ayJIMTOPUU Ha TPYIIIBI 110 JeMOrpapuuecKuM U COLUaTbHO-I)KOHOMUYECKUM MTPU3HAKaM. TpeTuii,
COBPEMEHHBIM 3Tal — TUIEPIEepPCOHAIM3aUsl — XapakTepusyercss (OpMUPOBAHUEM
YHUKaJIBHOTO MPEIJIOKEHHS ISl KaXKI0TO KIMEeHTa Ha OCHOBE JIaHHBIX PEaJIbHOTO BPEMEHHU.

C MapKEeTHMHIrOBOM TOUYKM 3pEHUS BBIICISIIOT TPU YPOBHS 3pPEIOCTH MEPCOHAIM3ALUU B
OankuHre [5]: 0a3oBas mepcoHanmu3anus (CErMEHTHBIM MOAX0J, ImadaoHHBIE Oddephl Mo
neMorpauuecKuM TPYIaM, HCIOIb30BaHHME HWMEHH B KOMMYHHKAIMAX), AHAITUTHYECKas
nepcoHanu3aIys (aHalu3 TpaH3aKIHi, HCTOPUU TOKYIIOK M B3aUMOACUCTBUM 17151 POpMUPOBAHUS
peneBaHTHBIX oddepoB, TapreTupoBaHHble email- u push-kamMmaHum), pPeIUKTHBHAS
nepconanuzanus (MU-monenu, mporuno3upyroiue ciaeayonyo NoTpeOHOCTh KIIMEHTa Ha OCHOBE
TPUITEPOB )KU3HEHHOIO IIUKJIA U [TOBEACHUYECKUX MaTTEPHOB, IPOAKTUBHBIN MAPKETHUHT).

Ilepexon Kk TpeTbeMy YpOBHIO CTal BO3MOXKEH Omarojmapsi KOHBEPI€HIIUU
TEXHOJOTMYECKUX U MapKETUHIOBBIX (DAKTOPOB: pOCTy 00BbEMOB JaHHBIX B MOOMJIBHBIX KaHalax
(MOOMIIBbHBIN OaHKUHT TeHepupyeT 10 150 u 6onee Touek KOHTaKTa B TOJ Ha OJHOTO KineHTa [7]),
3pEeJI0CTH AITOPUTMOB MAIIMHHOTO OOY4Y€HHS M CIBUTY B MAapKETMHIOBOM mapagurme ot push-
komMmyHuKaiui k pull-crparerusim. Cornacuo uccienoBanuto World Retail Banking Report 2024,
75% OankoB paccmarpuBaoT MM Kkak KpUTHUECKH Ba)KHBII HWHCTPYMEHT YIIPaBJICHUS
KJIMEHTCKUM OTBITOM [1].

KnroueBoil MapKeTMHTOBOM KOHIIENIIUEM B O3TOM KOHTEKCTE SBJISIETCA MOJIEIIb
«caenyromero Haunyumero npeanoxerus» (Next Best Offer, NBO) — noaxon, npu kotopom
CUCTEMAa B peaJIbHOM BPEMEHHU OIpezessieT Haubosee peeBaHTHBIM MPOIYKT JIIsl KOHKPETHOTO
kiareHta. NBO o0benuHseT npecka3aTeIbHy0 aHATUTUKY, KOHTEKCTHBIE JAaHHbIE O )KU3HEHHBIX
COOBITHUSIX U OPKECTPALMIO KAaHAJIOB JOCTaBKH, pealin3ys MPHUHIMUII PAaBUIIBHOTO MPEI0KEHHUS
NpPaBUIBHOMY KJIMEHTY B IPAaBUIbHOE BpeMsl uepe3 MpaBUIbHbIN KaHa.

2. PexoMeHaaTe/IbHbIE CHCTEMbl KAK MAPKETHUHIOBbI HHCTPYMEHT 0aHKa

PexomeHnaTenbHble CHCTEMBI IPEJCTABIAIOT c000M TexHomoruyeckoe sapo MU-
NEPCOHAIM3AINY W PEATU3yIOT MApKETUHTOBYIO 3aJlauy aBTOMAaTHYECKOro (GpopMHUpOBaHUS
peneBaHTHOro oddepa. C TOUKH 3peHUsT MAPKETHHTa, KaX/J1asi CUCTEMa UMEET Pa3InYHYIO JIOTHUKY
TapreTUPOBAaHUSI W TOIXOIUT JUIsl Pa3HBIX ATANoOB KIMEHTCKOro IMyTH (customer journey).
CpaBHEHHE OCHOBHBIX THIIOB CUCTEM MpeacTaBieHo B Tabmure 1.

Tab6anna 1. Tunsl pekoMeHIaTeJbHBIX CHCTEM B 0aHKHMHIE

Tun cucremsl IIpunuun padoTsl Oco0eHHOCTH B 0aHKHHIe
[louck KIMEHTOB €O CXOXKUM [Tpobnema «XOJIOAHOTO
KonnaGoparupHas npodunem OoTpedIeHus; cTapTa» JJi1 HOBBIX KIIMEHTOB;
(uBTpaLIs pEKOMeH1aus HIPOAYKTOB, BBICOKast TOYHOCTb npu
MCIIOJIb30BaHHBIX aHAJIOTaMU HaJIM4YuU 3pesiol 6a3bl JaHHBIX
[10]
KonTeHnTHas ComnocTaBieHUe XapaKTEPUCTUK OrpaHuyeHHOE




Tumn cucremMnl

IIpuHuun padoTsl

Oco0eHHOCTH B 0aHKHUHTE

bunpTpanus KJIIMEHTA C aTprUOyTaMu MPOJYKTOB; pasHoOOpa3ue; HE YYHUTHIBACT

NepCOHAIN3ALHNS Ha OCHOBE | TOBEACHYECKYIO IUHAMHKY

nemMorpaburn W (PUHAHCOBOTO

npoduis

Kom6unupoBanue Pemmaer mpo6GyieMy X0J10HOTO
['nOpuaHas MOJEeNb | KOJUTAOOpPATUBHOW (MIBTpaluu C cTapra; HauOojee  TOYHbBIE
(CF + ML- I'paJueHTHBIM OyCTHHTOM pesyapTatel 11 NBO-3amau
K1accudukaTop) (XGBoost) wmu  HEHpOHHBIMU [10]

CEeTSIMU

AnanTtuBHas ONTUMU3ALUS [Tpumensierca COepom s

peKOMeH1aui Ha OCHOBE OOHOBJICHUS

Reinforcement

. 0o0paTHOH CBSI3M OT KIMEHTCKHUX
Learning (RL) p

JICUCTBUA B PEXUME PEATbHOTO
BpEMEHU

PEKOMEHIaTENIbHOW CHUCTEMBI B
peabHOM BpeMeHH [2]

AHanmu3 TEKCTOBBIX OOpalleHui, [To3Bonsier o0oraTuth
NLP / Transformer- | 3ampocoB B 4aT-00Te, OT3BIBOB IS TpaH3aKLUOHHBIE JTAaHHBIE
MOJIEITN BBISIBIICHUS JATEHTHBIX | HECTPYKTYPHUPOBAHHBIMHU
MOTPEeOHOCTEN KIMEHTA CUTHAJIAMH

Hemounuk: cocmasneno asmopom HA OCHOee analusa jumepamypbl.

C MapKeTUHIOBOW TOYKH 3pEHUs, THOPHUIHBIE apXUTEKTyphl HauOoJiee MOJHO OTBEYAOT
3aJa4uaM yrpaBJIeHUs] BODOHKOH MPOIax: KoJutabopaTuBHas (GiIbTpamnus 00ecreunBaeT TOYHOCTD
pEKOMEHALUH JUIsl «3PENbIX» KIUEHTOB, a KJIaCCU(PHUKATOp HAa OCHOBE I'PAJAMEHTHOr0 OyCTHHIA
MO3BOJISIET TApPTeTUPOBATh HOBBIX KIMEHTOB 0€3 TpaH3aKIMOHHOW wucTopuu. VcciemoBanue
Pritam u Pramod (2025) noarepauno s dextuBHOCT TOpuiHoM Mogenn XGBoost + KNN nms
3a/1ad  KaK TMEepBHYHOIO, TaK M TMOBTOpPHOro Kkpocc-ceinma [10]. Met et al. (2024)
IPOJIEMOHCTPUPOBAIM TMPUMEHUMOCTh ML-pexomenganuit s OaHKOBCKMX MPOIYKTOB B
cermente MCII [9].

B koHTekcTe MapkeTHHra pa3sHooOpa3ue pPEeKOMEHJAIM He MeHee BaXXHO, YeM HuX
PENeBaHTHOCTh: M30BITOYHAS KOHIEHTpAIMs MPEUIOKEHUH Ha y3KOM Habope MpOAYyKTOB
CHM)KAeT BOCIIPHHUMAEMYIO IEHHOCTh KOMMYHHKaiuu. Meton SMMR, paszpaborannsiii T-Bank
Al Research (SIGIR-2025), pemraer 3Ty 3amady uepe3 BEpOSTHOCTHBIH OTOOp KaHAWIATOB,
NOBBIINIAs pa3HOOOpa3ue pekoMeHanuil Ha 5—10% Ge3 moTepu peneBaHTHOCTH U YCKOPSIst paboTy
anroputMma B 2—10 pa3 [4].

MapketuHroBast MHQPACTPyKTypa COBPEMEHHOM OAaHKOBCKOM peKOMeHJaTeIbHON
CHCTEMBI BKIIIOYaE€T HECKOJBKO YpOBHeH: miuardopmy kimeHTCkux aaHHbBIX (Customer Data
Platform, CDP), arperupytomyto TpaH3akIHOHHbIE, oBeneHUYeckue 1 CRM-naHHbIe; ypOBEHb
MapKETUHTOBBIX TPU3HAKOB JJISI OTIEPATUBHOTO BBIYMCIICHUS XapaKTEPUCTHK KIUEHTA; MOJIEIN
IPOTHO3UPOBAHUSA BEPOSTHOCTH KOHBEPCHM Ui KaXXJIOTO0 NPOAYKTa; a TaKkKe YPOBEHb
OPKECTpAIH JOCTaBKH MPEUIOKEHUS Yepe3 ONTHMAIbHBIN KaHal — MOOWMIBHOE MPHIIOKEHHE,
email, push-yBenoMiieHue 1iu KOJUI-IIEHT.

3. Next Best Offer kak HHCTPYMEHT yNIPpaBJICHUS sKM3HEHHBIM IIUKJIOM KJIHEHTA

Konnenmus Next Best Offer BiucsiBaetcs B 60iiee MIMPOKYI0 MapKETUHTOBYIO CTPATETHIO
yIpaBlieHus )KU3HEeHHBIM 1IKI0oM KineHTa (Customer Lifecycle Management, CLM). Ha kaxxaom
sranie CLM — npuBieyeHune, OHOOPIUHT, pa3BUTHE OTHOIIECHUH, yAep)KaHHe, PeaKTUBALUS —
HaOOp pesieBaHTHBIX MPEAJIOKEHUN MpUHIMIHAIBHO pa3indaercs. NBO-cucrema gopmanusyer
3Ty JIOTHUKY: JJISi KaXJOro KJIMEHTa B KaXKIbli MOMEHT BPEMEHHM ONpeesseTcs MpOAYyKT p*,
MaKCUMH3UPYIOIUH OXHIAEMYI0 IEHHOCTh C Y4€TOM BeposTHOCTH KoHBepcuu, CLV-Bkiama
IPOAYKTa U COOTBETCTBUS TEKYIEMY 3TaIly KINEHTCKOTO ITyTH.

LleHTpasibHBIM MapKETHHTOBBIM TpurrepoM B NBO-cuctemax sBIseTCs TOHSITHE
«oku3HeHHoro coobITHs» (life event trigger): u3MeHeHUe TPaH3aKIMOHHOTO MOBEJACHUS — POCT



pacxo/I0B, MEepBbIE MIATEKHU 110 UITOTEKE, MOSABICHUE IETCKUX TPaT, CMEHA Ireorpauu — CIyx uT
CUTHAJIOM JJIsl IPOAKTUBHOIO MPEAJIOKEHUS PEIEBAHTHOTO MPOAYyKTa. Takol nmoaxon peannusyer
MapKETUHTOBYI0 KOHLEHIMIO «MOMEHTa WCTHHBD): MpeniokeHue QopMupyercs B TOUKe
MaKCHMaJIbHOW MPEIPACIIONOKEHHOCTH KIMEHTA K IPUHATUIO PELICHUS], YTO KPaTHO MOBBIIIAET
KOHBEPCHIO.

QUALCO omnwucsiBaer craenytrouytro NBO-apxutekTypy: pa3paboTka OTIEJIbHBIX
IIPEJICKA3ATEIbHBIX MOJEICH KOHBEPCHH JUISl KaXJO0ro MPOLYKTa, CETMEHTALUs ayIUTOPUU U
KOHLIEHTpAallusl MApKETUHIOBBIX PECYpPCOB Ha KJIMEHTAX C BEPOSTHOCTHIO KOHBEPCHM BBIIIE
noporoBoro 3HaueHus (70% B npuBenéHHom keiice) [11]. DTo mo3BONSIET ONTHUMHU3UPOBATH
MapKETUHTOBBIA OIO/KET: BMECTO KOBPOBBIX PpACCBUIOK OaHK HWHBECTUPYET B TOYECUHBIC
KOMMYHHUKaIMU ¢ MakcuMmaibHbiM ROI.

Fifth Third Bank (CILIA) peanu3oBan peKOMEHAATEIbHBINA JABHKOK Ha ocHoBe 75 ML-
MOJIEJIEH, arperupyroluil JaHHbIE M3 PA3pPO3HEHHBIX CHCTEM, BKJIIOYAs 3alUCH AUAIOTOB
coTpyaHukoB. C MapKETHMHIOBOH TOYKM 3pEHHUs, CHCTeMa MepeBena OaHK OT MPOAYKTOBOTO
MapKETUHIa K KJIMEHTCKOMY: MpeJIoKeHne GOpMUPYETCsl He UCXO U3 TPOAYKTOBBIX IIJIAHOB, a
UCXOJI U3 MOTpeOHOCTEH KiMeHTa. Pe3ynbTaTr — mpupocT yenemHoctu pekomenaanuii Ha 40%
[7].

4. Mapkerunrosblie crpateruu UM -nepcoHaau3anum: onbIT pOCCHIICKUX 0AaHKOB

Poccuiickuii 6aHKOBCKMH CEKTOpP aKTHBHO Pa3BHBACT MApPKETUHTOBBbIC CUCTeMbl M-
MEPCOHAIM3AINH, ONMHUPAsCh Ha 3pellyl0 MOOWIBHYIO HHPPACTPYKTYpy (IIPOHUKHOBEHHUE
MOOWJIBHOTO OaHKHMHIA COCTaBisleT Mopsaaka 78% SKOHOMUYECKHM AaKTHBHOIO HAceleHus) U
BBICOKYIO IIJIOTHOCTh TPaH3aKLIMOHHBIX TAHHBIX.

ITAO Co6epbank peanuzyet HanOosee MaciiTaOHyt0 B Poccuu crpareruo npejuKTUBHOTO
MapkeTuHra. PexomenaarensHas miatdopma Coepa ananmzupyer cBbiiie 800 MapKEeTHHTOBBIX U
IOBEJICHUYECKUX  INPU3HAKOB  HAa  KJIMEHTa:  COLMAJIbHO-IeMorpauueckue  JaHHBIE,
TpaH3aKLMOHHBIE MATTEPHbI, UCTOPUIO B3aUMOAEWUCTBUN C CEPBUCAMM U aBTOPETPECCHOHHbBIE
XapakTepucTUku. C MapKETUHIOBOW TOUYKM 3PEHUS, KIHOYEBOH HOBALMEH SIBISAETCS MEPEX0] OT
PEaKTUBHON KOMMYHHMKAIIMM K MPOAKTUBHOM: CUCTEMa MPEJBOCXUIIAET CEPBUCHBIE COOBITUS U
dopMHpyeT MpeUIoKeHUE 10 MOMEeHTa oOparieHus kiaueHnrta. Ilo nanHbM OaHka, cBbiie 60%
KOHTEHTAa JJs [EepCOHANbHBIX NpeiokeHuil renepupyercs WU  aBroHomuo [2], uro
TpaHC(hOPMUPYET IKOHOMUKY KOHTEHT-MapKETHHTA.

T-bank BbICTpanBaeT MapKETUHIOBYIO CTPATErHI0, OPUEHTUPOBAHHYIO HA pa3HOO0Opa3ue u
HEOXHJIAaHHOCTh PEKOMEHIAINM Kak GakTopbl BoBieu€éHHOCTH. Meton SMMR, pa3zpaboTaHHbIi
T-Bank Al Research (SIGIR-2025), obecrieunBaeT 6ataHC MKy PEIEBAaHTHOCTHIO M HOBH3HOM
NpeUIOKEHUH, Mpe0TBpallas «yCTaloCTh» KIMEHTa 0T 0 JHO0Opa3HbIX 0(pdepoB U CHUXKASL PUCK
«1y3bipsg  punbTpauun» [4]. B MapKeTHMHrOBBIX TEpPMHUHAX 3TO COOTBETCTBYET CTPATErHH
exploration/exploitation: amroputM OJHOBPEMEHHO MOHETH3HUPYET H3BECTHBIC MPEAMOYTCHHS
KJIMEHTA U UCCIIEyEeT HOBbIE MOTPEOHOCTH.

AO «Anbda-bank» npumeHseT cucteMy Ha ocHoBe ML nans aHanmu3a moBeIEHYECKHUX
NaTTEepPHOB TPaH3aKIMH B peajbHOM BpeMeHH. MapKeTHHroBas JIOTUKA CHUCTEMBbI CTPOMTCS Ha
BBISIBJICHUHM HESBHBIX CUTHAJIOB MHTEpECA: PE3KMM POCT PacxoJ0B B COYETAHUU C 3alPOCOM
KPEAUTHOTO PEUTUHIa MHTEPIPETUPYETCS KaK TPUITEp MOTPEOHOCTH B KPEIUTHOM MPOAYKTE.
[TonoGHBIN MOAX0A peaTu3yeT KOHIENLHUI0 «MAPKETUHIa MOMEHTa» — IEePCOHAIN3HPOBAHHOE
npeaioxkeHne GoOpMHUPYETCS B TOUKE MAaKCUMAJIBHOW TIPEAPACIIONOKEHHOCTH KiueHTa [1].

OOmiast TeHAEHIMS B MapKETHHTOBBIX CTPATETHSX POCCUHCKMX OaHKOB: HHTErparlys
TpPaH3aKLUMOHHBIX JAHHBIX C MOBEACHUYECKUMHU CUTHAJIAMU MOOMIIBHOTO TIPUJIOKEHUSI GOopMUpyeT
360-rpamycHblii TpoQuIb KIMEHTa, OO0ECHEeUMBAIOUIMA TOYHOCTH M CBOEBPEMEHHOCTh
MapKETHUHIOBBIX KOMMYHHUKAIIHH.

5. Mapkerunrosas 3¢p¢exrusHocts MU-nepconanusanuu

Onenka mapkeTuHroBoil s¢dexruBHoctu MM -nepconanuzanuu ocymiecTBiasieTcs: yepes
CHUCTEMY KJIIOUEBBIX I[I0KA3aTeJe€H, OXBATHIBAIOLUIUMX KIMEHTCKUN OMNBIT, KOMMEpPYECKHE
pe3yibTaThl U orneparuonabsie MeTpuku. [lo onenke McKinsey, 6aHKH, TOCTUTIIIHE 3PETIOCTH B



nepcoHaIn3auu, (GPUKCUPYIOT MPUPOCT YIAOBIETBOPEHHOCTH KIIMEeHTOB Ha 20%, poCT KOHBEpCUU
B nipofaxu Ha 10—-15% u cHmKeHUe oTTOKa KiMeHTCKoi 0a3pl Ha 20% [8]. MccnenoBanue Siji
(2025) cucremMaTH3upyeT MapKETHHTOBbIE 3(PQPEKTHI B TPEX HM3MEPEHHSX: KIMEHTCKUM OIBIT
(cHmKeHue (QPUKLUHU, POCT JOBepUs K OpeHay OaHKa), KOMMEPUECKHE pe3yJbTaThl (POCT
CpPEeIHEero uucia MPOAYKTOB Ha KJIMEHTa) M omepanuoHHas 3((EeKTHUBHOCTh (aBTOMATH3AIUS
reHepaluy NepCoOHAIN3UPOBAHHOIO KOHTEHTA) [3].

C Touku 3peHuss MapKeTHMHToBbIX HHBecTului, NU-nepconanuzanus obecrneunBaer
pamukaneHoe ynyumenne ROIL. KiroueBoit meTpukoil 3aech sBisieTcs Mokaszarenb lift —
OTHOIICHHE BEPOSTHOCTU KOHBEPCUHU TaPreTUPOBAHHOTO MPEATIOKEHUs K 0a30BOIl BEPOSATHOCTH
6e3 mepconanmmzanuu. s GankoBckux NBO-cucrem xapakrtepHsl 3HaueHus lift or 2 mo 5:
aZipecHoe TMpeljiokeHrue B 2—5 pa3 sddexTuBHEe MaccoBOro. JTO 03HAYAET, YTO TOT JKE
MapKETUHTOBBIA OIO/DKET MpH MEePCOHAIM3UPOBAHHOM PACHpEACICHUN 00ECleurnBaeT KpaTHO
OoJbIINi 00BEM MPOTAK.

Accenture nporHosupyer, 4ro OaHkM, coderaromue MI-nepcoHanu3anuio C KUBBIM
KIIMEHTCKUM B3aUMO/JICHCTBUEM, CTIOCOOHBI YBEJIMYUTH BEIPYUKY Ha 6% 1 O0Jiee B TOPU30HTE TPEX
et [5]. CrpaTermueckuM YCJIOBHEM peaIu3allMd ATOr0 IMOTEHIMAajIa SBISAETCS MEpPexXoj] OT
HIMPOKOM CErMEHTAINMH K MApKETHHIOBOM KOHIICTILIUU «CeTMEHTa U3 OJHOTO KIMeHTa» (segment
of one) — uMHAMBUAyaTU3AlMHU MIPEUIOKCHUN HA YPOBHE KOHKPETHOTO YEJIOBEKA, & HE TPYIIIIbI
[6]. DTOT mepexo1 MEHSIET He TOJIBKO TEXHOJIOTHIO, HO M OPTaHU3alMOHHYIO JOTUKY MapKETHHTA:
OT MPOJYKTOBBIX KaMIaHUM K KIMEHTCKUM IIPOrpaMMaM.

6. MapkeTuHroBbie 1 dTu4eckue orpanunyenuss UM -nepconanusanuu

Hecmorpss Ha oudeBuIHBIE MapKETHUHIOBBIE IpenmyuiectBa, WHM-nepconanusanus B
OaHKOBCKOM CEKTOpE CTAIKUBAETCS C PSJIOM CHUCTEMHBIX OTpaHHYEHUH, KOTOpPbIe HEOOXOIAUMO
YUUTBIBATh MPH (POPMUPOBAHUH CTPATETHH.

«Ily3bipp  GuAbTpanum» — XapakTepHas MAapKETUHIOBas MpobdiieMa: aJropuTM,
ONTUMU3HUPYS KPAaTKOCPOUHYIO KOHBEPCHUIO, 3aKpEIUIIET KIMEHTa B y3KOM Habope MpOoJyKTOB U
HE PACKPBIBAET €My IMOJHOTY MPOAYKTOBOM JIMHEHKU. DTO OrpaHMYMBaeT moreHuuan up-sell u
CHI)KAET JOJTOCPOYHYIO IIEHHOCTh KJIMEHTCKMX OTHOIIEHHH. MeToasl IuBepcHUPUKAUN
pekoMeHaauii — B yacTHOcTH, SMMR — mno3BosisitoT OanaHCcUpOBaTh PEJIEBAHTHOCTh U
HOBU3HY, [TO/IJIEP’)KMBasi MAapKETHHTOBBI HHTEpEC KIueHTa [4].

Xonomuslit crapt (cold start) — mapkeTuHroBas mpobiema OHOOpJIMHIa: JUIsl HOBBIX
KJIMEHTOB 0€3 TpaH3aKIUOHHONH HCTOPUU aIrOPUTM HE MOXKET CGHOPMUPOBATH TOYHOE
npeuiokeHue. ['MOpuaHble MOAENHM, HPUMEHSIONIME JeMOTpagUuecKyl0 CerMeHTalMi0 U
KOHTEHTHYIO (PUIIbTpALMIO Ha 3Tare OHOOPJIMHTIA, MO3BOJISIIOT PELIUTh 3Ty 33Jady U C MEPBBIX
B3aUMOJIeHCTBUI (POPMHUPOBATH NEPCOHATU3UPOBAHHBIN KIIMEHTCKUH myTh [10].

JloBepue k OpeHAy M NPO3pauHOCTb KOMMYHMKAIIM — KJIIOUYEBbIE MapKETHHIOBbIE
aKTUBBl 0aHKa — MOTYT OBITh IOJIOPBAaHBl HETIPO3PAUHBIMU AJTOPUTMHUUYECKUMH PEIICHUSIMH.
KnuenT, nomyunBIInii HEOKHUJAHHOE WIIM HEKOPPEKTHOE NMPEIOKEHNE, POPMHUPYET HEraTUBHBIN
OmbIT B3auMmojeicTBust ¢ Opennom. Konnenmust «o0bsicaumoro MM» (XAI) u metons
untepnpetupyemoctd (SHAP, LIME) no3BonsiioT ob6ecnieuuTh Npo3pauHOCTh PEKOMEHAALNUN U
COOTBETCTBUE CTaHJApTaM KIMEHTOOPUEHTUPOBAHHOTO MapKETHHTA.

Perynstopubsie orpanuueHuss (QOpPMUPYIOT pPAaMKH JOIMYCTUMOW NepcoHanu3anuu. B
Poccun »to mpexne Bcero ®enepanbhblii 3akoH Ne 152-03 «O mepcOHaNbHBIX JAaHHBIX» U
pekoMeHpannn banka Poccum mno mnpumenenunto HMHW. C MapKkeTHHroBOM TOYKHM 3pEHUS,
COOTBETCTBHUE HOPMATHBHBIM TpeOOBaHMSM SIBISIETCS HE OrPaHHMYEHHEM, a KOHKYPEHTHBIM
pPEUMYIIECTBOM: OaHK, OOECHeuMBAIOIIMK MPO3PavyHOCTh W KOHTPOJIb KIMEHTAa Haj €ero
JTAaHHBIMH, OpMHpPYET OoJiee MPOYHYI0 MAPKETUHTOBYIO MMO3UIIMIO HA PhIHKE JIOBEPHSL.

Hakonen, kadecTBO BXOJHBIX JIAaHHBIX OINpeEeNseT KayeCTBO MAapKETUHTOBBIX
PEKOMEHIAlMii: HEMOJIHbIE WM IPEAB3ATHIE JAaHHBIE TPAHCIUPYIOT CBOM HEIOCTATKH B
MPEJJIOKEHHS, YTO MOXKET MIPUBOJIUTH K CHCTEMATHUYECKOMY HEJ00XBATY OTAENbHBIX KIHEHTCKUX
CETMEHTOB U YIYIIEHHOW BBIPYUKE.



3akiiroueHue

NH-nepconanuzanus OaHKOBCKHUX MPEJI0KEHU N Tpanchopmupyercs u3
TEXHOJIOTMYECKOr0 3KCIIEPUMEHTAa B CTPATErMYECKYH) OCHOBY KIMEHTOOPUEHTHPOBAHHOIO
MapKeTuHTa. PexoMeHJarenbHble CHUCTeMbl, peanusytomue KoHmenuuio Next Best Offer,
o0OecrieunBarOT IMepexoJ OT TMPOAYKTOBOTO MapKETHHTa K KIMEHTCKOMY: MpeaoKeHue
dbopMupyercss UCXOAs W3 MOTPEOHOCTEH KOHKPETHOTO YelIOBEeKa, a He M3 IUIaHA TMPOJax.
W3mepumblidl pe3ynbTaT — MPUPOCT KOHBEPCHH B 2—5 pa3, pOCT yJIOBIETBOPEHHOCTH KIMEHTOB
Ha 20% ¥ yBenu4eHue BRIPYUKH Ha 6% u Oolee.

Poccuiickue 6ankm — COepOank, T-bank, Anbha-baHKk — JEMOHCTPUPYIOT YPOBEHB
MapKETHHTOBOW 3penoctd B obnactu MU-mepconanusanuu, COMOCTaBUMBIA C TIIOOATBHBIMU
JUAEPAMH, PEaIn3ysl CTPATEruu OT MPOAKTUBHOIO MPEAUKTUBHOIO MapKETUHIA 10 AJITOPUTMOB
yIpaBIeHUS pa3HOOOpa3ueM PEKOMEHAITHIA.

C TOUYKM 3peHMs] MApKETHMHTOBOM HAayKH, JaJbHEiIIee pa3BUTHE JAHHOTO HAINPABIICHUS
CBSI3aHO C TPeMS KIIFOYEBBIMH 3aJayaMU: MHTErpauuei reneparuBoro MU nns nuHamudeckon
NEepCOHANIM3AIMM KOHTEHTa MAapKETHHTOBBIX KOMMYHHUKAIMIA; pa3BuTHEM open banking-
HKOCHUCTEM KaK HMCTOYHMKA PACHIMPEHHBIX KIMEHTCKUX JAaHHBIX; a Takke (QopMupoBaHUEM
STUYECKHX CTAaHAAPTOB MAapKETHHTra JOBepHs, 00eCneUnBAIOIINX JOITOCPOYHYIO JIOSUIBHOCTh B
YCJIOBHSIX YCUJICHUS PETYJISITOPHBIX TPEOOBAHMI K TPO3PAUYHOCTH AITOPUTMOB.
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