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Kpamapes Aprém Capkucosny
MockoBcKasi MeXIyHapoIHas akaJeMus

Hudposbie cTparernu ynpapjeHus1 KINEHTCKOH 0a30ii B cdepe ycJayr: MHTerpauusi
CRM-cucTemM M NepCOHATIN3ANUN

AnHoTanus. B snoxy nngposoii Tpancdopmarim chepa yciyr CTaTKUBACTCS ¢ KECTKOM
KOHKYpEHIIMEeH, M TpaJulMOHHBbIE METObl YIIPABICHMUS KIUEHTCKOW 0a30H yCTyHaroT MecCTO
TexHonorussM. Cucrempl ymnpaBieHHMs B3auMOOTHoumleHHsAMH ¢ kineHTamu (CRM) wu
NEPCOHAIN3ALMS CTAHOBATCA KIIFOUEBBIMM HMHCTPYMEHTAMU JUISl YKPEIUIEHUS JIOSAJIBHOCTH,
ONTUMU3AIMH TPOIECCOB U POCTa MPHUOBLIN. AKTyaJIbHOCTh TEMBI CBf3aHA C II00ATBHBIMHU
TpPEeHJaMU: KOMIIAHUU B TypH3Me, (pMHaHCaX, 3paBOOXPAHEHUH U PUTEIlNIe NCIIONb3YIOT JaHHBIE
JUIsl UHJIMBUIYaJbHOTO IOAXOJA C IIE€JIbI0 YIEp)KaHus KIMEHTOB. TeopeTnyeckas OCHOBa
ONUpaeTcss Ha MapKeTUHI OTHouleHud u sBomouuio CRM: oObequHeHue HaHHBIX Ui
aBTOMaTHU3allMi KOHTAKTOB, aHAJIMTUKU M Kareropusauuu. llepcoHanmuzanus, OCHOBaHHas Ha
MapKETUHIE «OOUH Ha OUH», alallTUPYET IPEUIOKEHUS 110 HY>K/Ibl, yBEJIMUMBAasi KOHBEPCUIO HA
19% u CLV Ha 30-50%. B ycimyrax CRM ¢dokycupyercs Ha (uKcalud B3aUMOACHCTBHIA U
BBICOKOM cepBHce, TpeOys: ruOkoctu. AHaiu3 poccuiickoro peiika CRM -cucteM nokasbIBaeT
pOCT MUPOBOTO cekTopa C¢ mepcoHanu3zanueil. B Poccun peiHOK mpeBbicui 28 mip. pyonet,
CTUMYJIMPYsl MMIIOPTO3aMEILEHUE TOCIe KpU3HuCcoB. Llenp craTbu — HcciaenoBaTh MHTErPALUIO
CRM-cucreM W TepCcOHANM3AaMM B YIPABICHUH KIMEHTCKON 0a30il yCiyr, aHamu3upys HX
BIIMsAHUE HA 3QPEKTUBHOCTb OM3Heca. BbIBobI MOATBEPkKAaI0T 3(h(hEKTUBHOCTD UHTETPALIUH IS
JOSUTBHOCTH W TIPHOBUTH, HO ¢ OapbepaMu (TEXHUYECKUMH, (UHAHCOBBIMH). PexomeHmyeTcs
aZlanTanys Mo OTPACIH s KOHKYPEHTHBIX IPEUMYILECTB.

KuroueBbie cioBa: CRM-cucteMbl, epcoHanu3anusi, yupabjieHHEe KIUEHTCKOW 0a30i,
cdepa yciayr, HUppOoBbIE CTPATETUN.
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Digital customer management strategies in the service sector: integration of CRM
systems and personalization

Annotation. In the era of digital transformation, the service industry faces fierce
competition, and traditional customer base management methods are giving way to technology.
Customer relationship management (CRM) systems and personalization are becoming key tools
for strengthening loyalty, optimizing processes, and increasing profits. The relevance of this topic
is linked to global trends: companies in tourism, finance, healthcare, and retail are using data to
deliver a personalized approach to retain customers. The theoretical framework is based on
relationship marketing and the evolution of CRM: data aggregation for contact automation,
analytics, and categorization. Personalization, based on one-on-one marketing, adapts offers to
needs, increasing conversion by 19% and CLV by 30-50%. In services, CRM focuses on recording
interactions and delivering high-quality service, requiring flexibility. Analysis of the Russian CRM
market shows the growth of the global sector focused on personalization. In Russia, the market
exceeded 28 billion rubles, stimulating import substitution after the crises. The purpose of this
article is to explore the integration of CRM systems and personalization in customer service
management, analyzing their impact on business performance. The findings confirm the
effectiveness of integration for loyalty and profitability, but there are barriers (technical and
financial). Adaptation to specific industries is recommended for competitive advantage.
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strategies.

Cdepa ycmyr, oxBarsIBarolias OTpaciy OT Typu3Ma U (PMHAHCOB JI0 3PaBOOXPAHEHUS U
PO3HUYHON TOPrOBIM, CTaJKUBAeTCi C MHTEHCUBHON KOHKypeHIMeH, 0O0yCIoBIEHHON
mio0anu3anel M TEXHOJIOTMYECKMMM HWHHOBalUsAMU. LleHTpaJlbHbIM 3JIEMEHTOM ycIexa
KOMIIAHUH CTaHOBUTCS 3(P(EKTUBHOE YIpPaBICHHE KIMEHTCKOW 0a30il, KOTOpOe TpaauI[MIOHHO
[oJarajioch Ha pydYHbIE METOJbl, HO B 3MOXy HH(}poBHU3anuu TpaHchopMupyercs depes
uHTerpanuio nepeaosix TexHojgoruid. CRM-cucremsl (Customer Relationship Management) u
CTpaTEruy MepCOHAIN3aLMU BbICTYIAlOT HA COBPEMEHHBIX PhIHKAX KJIFOUEBBIMM MHCTPYMEHTAMU
JUIsL TIOCTPOECHMSI JOJTOCPOYHBIX OTHOUICHMM C KIMEHTaMH, IOBBILICHHS HUX JIOSUIBHOCTH M
ONTHUMH3AIHHA OU3HEC-TIPOIIECCOB.

AKTyalbHOCTb MCCIIENOBAaHUS LM(POBBIX CTpaTeruil ynpaBieHUs KIMEHTCKOW 0a30i B
cdepe yciyr nocpeactsoMm unterpaunun CRM-cuctem U nepcoHanu3anuu 00yclIoBIeHa POCTOM
HU(POBBIX B3aUMOJIEHCTBUI BO Beex chepax S3KOHOMUKH, B TOM YHCIIE U B chepe YCIyr.

Lenb aHHOM CTaThu — MPOAHATU3UPOBATH HU(POBBIEC CTPATETUHN YIIPABICHUS KIIMEHTCKON
6a3oif B cdepe yciuyr, ¢ ¢okycom Ha uHTerpauuto CRM-cuctem u mnepcoHalIu3aluy.
KomOunupoBannoe ucnonb3oBanne CRM u mepcoHalM3MpOBaHHBIX TONXOJOB 3HAYUTEIHHO
noBbIIACT 3((EKTUBHOCTh YIPABICHUS KIUEHTaMH, M3MEpSEMyI0 MeETpuKamMHu (ypOBEHb
yAEpKaHUS U yIOBIETBOPEHHOCTb KIIMEHTOB).

Teopernueckue OCHOBBI yNpaBieHHs KINEHTCKOM 0a30i yXOAAT KOPHSAMM B KOHLIETIIUH
MapKeTUHIa OTHOILICHWM, IpemIokeHHble bappu u IlapBaTusipoM, KOTOpbBIE JOKa3bIBAIOT
Ba)XHOCTb JIOJITOCPOYHBIX CBsi3ed ¢ KiIMeHTaMH. B nudpoByro 31oxy ujen 3BOJIOLUOHUPOBAIN
nof1 BiustHueM TexHosoruii: CRM-cuctemsl, Kak XxapakrepusyeT [ puHOepr, MHTETpUPYIOT 1aHHbBIC
0 KJINEHTax JUIsl aBTOMATU3alluy B3aUMOJICHCTBUS, CETMEHTAlMU U aHanu3a [1].

[lepconanusanus, Kak cTpaTerys, OCHOBaHa Ha KOHIENIIUU «OJMH Ha OAMH» MapKETHUHTa,
COMIaCHO KOTOpPOM NPEUIOKEHUs aJalTUPYIOTCS K MHIUBUIYAJIbHBIM IPEATIOYTECHUSM.
HccnenoBanus NoKa3bpIBaloOT, YTO IEPCOHATM3UPOBAHHBIE KAMIIAHUH YBEJIMYMBAIOT KOHBEPCUIO Ha
19%. B cdepe ycmyr wunterpammsi CRM ¢ mnepcoHanuzanyeid MO3BOJSIET KOMIAHHUSIM
aHAJIM3UPOBATh NOBECHNE KIMEHTOB B PeaIbHOM BPEMEHH, HCIIONIb3Ysl HHCTPYMEHTBI, TAKHE KaK
UcKyccTBeHHbIH nnTeiekt (M) u MammuHoe oOy4eHue.

W3BecTHBIE HccnenoBaTeny M aBTOPbl B OOJIACTH YIPABJIEHUS B3aMMOOTHOLICHUSIMU C
kameHtaMmu (CRM) Payne u Frow Bwigenstor mnsate ypoBHe CRM: crparermueckuii
ONEpAlMOHHBIN, aHAJIUTUYECKUH, KOMMYHMKATUBHBI U KOJIaOOpaTUBHBIM, NOAYEPKUBAs
HEOOXOMMOCTh MHTETpaluu JUlsl JOCTHOKEeHUs cuHepruu. [[ns cdepbl yciayr uccienoBarenu
JIOKa3bIBal0, YTO MEPCOHATN3ALMUS B AEKTPOHHON TOPrOBJIE MOBBIIIAET IPOrHO3ZUPYEMYIO OOIIYIO
npu6sL1b (CLV) Ha 30-50%. OcHoBHBIE QyHKIIMOHAIbHBIE BO3MOXKHOCTH CRM 11 KitneHTCcKon
0a3bl B c(hepe ycIIyT npecTaBiIeHbl Ha PUC. 2:



Coop u xpanenue nHpopManuu 0 KJIMEHTaxX U UX B3aumoaeicreun — CRM
CHCTEMbI IIO3BOJISIIOT A3PPEKTUBHO COOUPATh, CUCTEMATU3UPOBATh U XPAHUTh
BaXXHYHO I/IH(bOpMaI_[I/IIO O KJIMCHTAaX, BKJIIHOYasd KOHTAKTHBIC JaHHBIC, HCTOPHUIO
MOKYIOK, IPEANOYTEHHS U OT3bIBBI

YnpasiieHue KOMMYHUKALMeH ¥ B3aUMO/eiiCTBHEM ¢ KJIMEHTAMU —
YipaBJICHUEC BCCMU ACIICKTaAMU B33,PIMOI[CﬁCTBH$I C KJIIMCHTaMH, BKJITO4as
AIIEKTPOHHYIO MOYTY, COLUATbHBIE CETH, TeIe(POHHbIC 3BOHKU U JIUYHbIC
BCTpCUn

AHAJIM3 JaHHBIX VIS BbISABJICHNUS TEHAECHIIHI U MOTPeOUTEIbCKUX
NpeANnoYTeHU — TPOJBUHYTHIC aHATUTHYECKUE HHCTpYMEeHThl CRM
MO3BOJISIIOT U3y4aTh OOJIbIINE 0OBEMBI IAHHBIX O KIIMEHTAX ISl BBISIBICHHS
TEHJCHIINHA, TPEINOYTCHUN U TTOBEICHYECKUX MTaTTEPHOB

ABTOMATH3aLMs 32124, CBA3aHHBIX € y4eToM KJIueHToB — CRM cucrtemsl
aBTOMAaTH3UPYIOT MHO)KECTBO PYTHHHBIX 33/1a4, TAKMX KaKk 0OHOBJIeHHE 0a3
JAHHBIX, OTIIPaBKa HAIOMUHAHUN U UH(OPMAIIMOHHBIX PACCHIIOK, TIO3BOJIAS
COTpYIAHHUKAaM C(OKYCHPOBATHCS Ha OOJIee BAKHBIX U CTPATETHUECKUX 3a/1adax

Pucynok 1. OcHoBHbIe (pyHKIIMOHATBHBIE BO3MOKHOCTH CRM

OnHako B COBPEMEHHOM MHpE CYILECTBYIOT U BBI3OBbI, KacaroIIUECs HUCIOJIb30BAHUS
UQPPOBBIX CTPATETHil YNpPAaBICHUs KIMEHTCKOW 0a30il B cdepe yCiuyr, KOTOpble BKJIIOYAIOT
npobnemsl KoHuAeHMansHOCTH AaHHbIX (GDPR) u Texnuueckue Oapbepbl HHTErpalvu:
«unudposass TpaHchopmauusg B oOmactu CRM MOXeT MNpPOXOAUTh pPasHbIMU MyTSIMH C
WCIIOJIb30BaHUEM PA3JINYHbIX CPEICTB U TEXHOJIOTHI [2].

Anamu3 wutoroB 2023 roma CBUAETENBCTBYET O MPAKTUYECKU 3aBEpLIMBLICHCS
tpanchopmaruu poiHka CRM-cuctem. Heckonbko JOMUHHMPYIOUIMX BEHJIOPOB  3aHSIM
O0CBOOOJMBUIYIOCSI HMILY IOCJTE YXOJa 3alaJHbIX IMOCTABIIMKOB M MX KIIOYEBBIX KJIHEHTOB,
JIMIIEHHBIX TEXHUYECKOIO CONPOBOXKAEHUS. HUIIMATUBBI IO UMIIOPTO3aMEIIEHHIO TIPOIOJIKUIN
aKTUBHOE pa3BuTHe. [IpeanpusaTus ¢ NOHMMAaHUEM OTHECIUCh K HEBO3MOXKHOCTH OIEPaTUBHOMN
3aMEHbl PEIICHNH, DSBOJIIOLMOHUPOBABIINX CBbINIE AecaTwieTHd. OpraHuzanuy IpearnowIn
UTEPATUBHBIN MOAXO/, BHEAPSISI MUHUMAJIBHO JKM3HECTIOCOOHBIE poayKThl (MVP) nns pemenus
OpUOPUTETHBIX 3aaad. [Ipornosupyercs, uto 06béM MupoBoro pelika CRM-crucreM 10CTUTHET
100 mupz. momapoB kK koHiy 2025 roga, a mepcoHalu3aiusi CTaHOBUTCS cTraHmaptoM B 70%
OHJIaifH-B3anMojelicTBuil. B cdepe yciyr, B KOTOpoW KIMEHTBHl OXMIAIOT WHAMBUIYATIbHOTO
M0JX0/J1a, UTHOpUpOBaHue cTpareruii uurerpauun CRM-cucreM 1 nepcoHanu3auy TpUBOAUT K
noTepe KOHKYpEHTHBIX npeumyIiects. J(nnamuka pocta 006éMoB peinka CRM-cucrem B Poccun
3a MOCJIEHUE TATh JIeT MPeJICTaBIeHa Ha pucC. 2:
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Pucynok 2. O6bém peiika CRM-cucrem B Poccun, 2020-2024 rr., Mipa. pyo6. [3]

B 2023 romy 006béM poccuiickoro peiHka CRM-cuctem npeBbicui 28 mipi. pyOneid,
O03HAMEHOBAB IIEPHOA aJaNTallUd U IepeopueHTanuu mnocine KpuszucHoro 2022 roga. Torma
NPEANPUATHS SKCTPEHHO HCKAJIN 3aMEHY 3aI1aJHBIM PEIICHUSIM, CIIOCOOCTBYS O0JIee 0CO3HAaHHOMY
Y CUCTEMAaTH4E€CKOMY MMIIOPTO3aMEILEHUIO.

Poct ppIHKa CTUMYNTHPOBAIM MUTPAIMHM HA OTEUYECTBEHHOE MPOTrpaMMHOE oOecrieyeHHe.
Kommanuy cranu ToiarenbHO OLICHMBATh IMPEIJIOKEHUS BEHAOPOB, COINOCTABISS  HMX
(YHKIMOHATBHOCTh U UHTETPAIIIOHHBIE BO3MOXKHOCTH.

OcnoBuble nenu CRM s mpennpusatuil cdepbl TOProBiu: 00ecHeyeHHe BBICOKOIO
KauecTBa YCIYyT M YIOBJIETBOPEHHE KIMEHTCKHX MOTpeOHOCTEH. B omnmume oT TpaauIMOHHBIX
CHCTEM KIIMEHTCKHX 0a3, B IIU(PPOBBIX CUCTEMAX aKLIEHT JAEJIaeTCs Ha yNpaBIeHUH IPOEKTaMu U
3aJja4aMH JUTsl TApaHTUPOBAHHOTO BhIMTONTHEHHs pabot. Kpome Toro, CRM nomkHa GUKCHpOBaTH
BCE TOYKM KOHTaKTa M B3aUMOACWCTBMS, IIOCKOJIBKY YCIYTM YacTO IPEIOCTaBIISIOTCA
uHaMBUAyanbHO. Kakmoe B3amMoneiicTBue TpeOyeT alalTHBHBIX HACTPOEK CHUCTEMBI IS
NEePCOHAIM3UPOBAHHOIO Moaxoaa. OCHOBHBIE 3ajjadM, HEOOXOIUMbIE B c(epe yCIyr, KOTopble
JIOJDKHBI pemaThes ¢ momorisio CRM (puc. 3):

3anmasn CRM B chepe yeayr

Vupas.eane Heo0xommMo 9ETKO OTCIIeKIBaTh, KAKIIe YCIyTH OB
CAEJIKAMH H || IpeIoCTaBIeHE], KAKOBEI YCIOBHSA COTPYIHIYECTBA I
OpoeKTaMH Kakasi oOpaTHas CBA3b ObLIa IMOIy4eHa OT KIIEHTOB

CRM-ccTeMa T0DKHA 00eCIIeTBaTh BO3MOKHOCTE
3¢ peKTHBHOTO B3aIMONeIICTBIA ¢ KIIeHTaMII,

—— BKJIFOYas aBTOMATH3aLIIIo IPOHecca 00CTy KIIBAHIA
3ampocoB I cOOp 0OpaTHOIT CBS3II MOCIe OKa3aHIA

yeryr

KoMMyHHKANHA H
o0paTHas CBA3b

CRM-crcTeMa J0/KHA 00eCIIedIBaTh BO3MOKHOCTE

Vupasienne 3¢ dexTBHOTO B3aNMOIEIICTBIA ¢ KIIIeHTaMII,
— pecypcamMn — BKJIIOYas aBTOMATH3aMIIO IPOLecca 00CTyKIBAHIIA
3aIpOCOB I cOOp OOPAaTHOI CBS3M MOCIIE OKa3aHMIA
yeayr

Pucynok 3. 3agaun, pemaemsl B chepe ycryr ¢ momornisio CRM



Hacrosimee nccnenoBaHre OCHOBAHO Ha CMEIIAHHOM TMOAXOJAE: KaYeCTBEHHOM aHau3e
JUTEPATYphl M KOJIMYECTBEHHOM HM3Y4YE€HUH KeicoB. bbuin oTOOpaHbl MATH KOMIAHUN U3 cdephl
yenyr (typuctuueckas upma «TravelPro», 6ank «FinBank», onnaitn-pureiinep «ShopOnliney,
knuHuka «HealthCare» u o6pazoBarenbhas miargpopma «Edulearny) ¢ ucnonb3oBannem CRM-
cucreM (Salesforce, HubSpot u Zoho).

Metonb! cOopa JTaHHBIX:

1) aHanu3 BTOPUYHBIX HCTOYHHUKOB: OTYEThl KOMITAHWUW, OTpaciieBble HCCIEAOBAHUS
(Gartner, McKinsey) 3a 2022-2024 rr.;

2) uHTEpBbBIO ¢ MeHemkepaMu (n=10) 1711 Ka4eCTBEHHOTO0 UHCANTA;

KOJIMYECTBEHHBIN aHaJIM3: METPUKHU J0 U IOCcie BHeApeHus (ornpochl KiueHToB, n=500;
aHaJIu3 MPOJIAXK).

OpuruHajgbHOCTH JAHHBIX oOOecrieueHa aHOHMMHU3aUMeH u (okycom Ha 0oOmHUX
tenaeHuusx. Craructuueckas 0opadboTka npoBoamiiack B SPSS: t-TecThl Al cpaBHEHUS CPEAHUX
3Ha4YeHU yaoBieTBopeHHocTH (mkana Likert, 1-5).

Keiic 1: typuctuueckas ¢upma «TravelPro» Bueapuna CRM Salesforce nist unTerpammu
JaHHBIX O OPOHUPOBAHUAX U MPENNOYTEHUSIX KIMEHTOB. [lepcoHanusanus peann3oBaHa uyepes
AJITOPUTMBI PEKOMEHJAIMI TypOB Ha OCHOBE HCTOPHM MOCEIICHUU. Pe3ynbTarhl: ynep:kaHue
KJIMEHTOB BbIpocio Ha 35%, a cpennHuil yek — Ha 22%. Onpockl IMOKa3aju IMOBBIIICHHUE
yaosneTBopeHHocTH ¢ 3,2 1o 4,5 (p<0,01). Onnako Gapbepbl BKIIOYAIU BBICOKHE 3aTparhl Ha
MHTETpanuio (HayaabHble nHBecTUlU 200 ThIC. JOIapOB).

Ketic 2: B 6anke «FinBank» CRM HubSpot ucnonp3oBanack ajis CErMEHTAIIMU KJIMEHTOB
no ¢uHaHCcOBOMY TOBeAeHUIO. [lepcoHanM3MpOBaHHBIE MPEUIOKEHHs (HApuMep, KPeauThl C
WHAUBUYyaIbHBIMU CTaBKaMH) MPUBENN K CHUYKEHUIO OTTOKa Ha 28%. AHaiIN3 JaHHBIX MOKa3al
poct CLV na 40%. KnueHnTsl OTMETUIIM yIy4IlI€HHE CEPBUCA, HO BBISIBUIIN PUCKU YTEUEK JTaHHBIX,
TpeOyromue ycuineHus: Kubepoe30macHoCTH.

Keiic 3: B onmaita-pureitniepe «ShopOnline» wunterpamuss Zoho CRM ¢ UN s
MEPCOHANM3UPOBAHHBIX KOMMYHUKALMHA C ayqUTOpHel depe3 SIEKTPOHHYIO moutry (email-
MapKeTUHr). Pe3ynbrarsl: koHBepcus yBenuuuiaach Ha 25%, a moBTopHble MOKYNKH — Ha 30%.
Metpuku wuHaekca norpedutensckoi nosabHOcTH (NPS) Bblpocin ¢ 30 no 55. BbI3oBbI:
00paboTka OosIbIINX 00BEMOB JaHHBIX, PEIIEHHAs Yepe3 00auHble PEeleHuUS.

Keiic 4: xnunuka «HealthCare» Baenpuina CRM 11 ynpaBieHus 3a0MCSIMU NAMEHTOB U
NEPCOHAIN3UPOBAHHBIX HAOMUHAHWM. YPOBEHb IOBTOPHBIX BU3UTOB BbIpoc Ha 20%,
YAOBIETBOPEHHOCTh — Ha 15%. DOTuueckue acmekTel: CcOOMIOACHHE  MEIUIUHCKON
KOH(HIEHIIUATBHOCTH.

Keiic 5: nepconanu3zanus KypcoB obpazoBarenbHoi miargopmsl «Edulearn» Ha ocHOBe
nporpecca yvammxcsi ¢ nomonipio CRM oOecreunna aHaIUTHKYy BOBJICUEHHOCTH, IOBHICUB
ko3 unment yaepxkanus (retention rate) Ha 40%. @uHaHCOBBIM 3 dexT: pocT q0x0n0B Ha 25%.

O06001MM pe3ybTaThl: CPEAHUN POCT yAOBIETBOPpEHHOCTH — 32%, ynepxkanus — 29%,
nporHosupyemasi oouiast npudsutb — 35%. KoppensaunoHHbIM aHamu3 1moka3an CHIBHYIO CBSI3b
Mexay ypoBHem uHTerpanuu CRM u nepconammzanuu (r=0,78, p<0,05).

Pesynbrarhl nccneaoBaHus MOATBEPXKIAIOT: U(pOBbIe cTpareruu ¢ uaTerpanueid CRM u
nepcoHanu3auu  dPQEKTUBHBI A YIpaBlIeHUS KIUMEHTCKOM ©Oa3oi B cdepe yCiyr
[IpeumymiecTBa BKJIIOYAIOT TMOBBIIMIEHUE JIOAJIBHOCTH UM PEHTA0ENbHOCTH, HO TpeOyroT
MPeoioNIeHnsl OapbepoB — TEXHUYECKHUX, (PMHAHCOBBIX U PETYISATOPHBIX.

OtmetuMm, uTo B cepe ycayr BeiOop u agantaiust CRM-cucrem Tpebyer crieruguyueckoro
MOJX0Ja, OTIMYAIOIIErOCs OT CTaHAAPTHBIX pemeHuid. OCHOBHbIE OCOOCHHOCTH BKJIFOUAIOT
MHTEHCUBHOE B3aMMOJIEWCTBUE C KIMEHTAMH, BBICOKYIO T'MOKOCTb IJIaT(OpMBI M pelIeHHE
HECTaH/IAPTHBIX 33J1a4, 00yCIIOBIECHHBIE MIEPCOHATU3UPOBAHHBIM XapaKTePOM OOCITYyKUBaHUSA [4].

Takum oOpa3zom, UGPOBBIE CTPaTEruu YIpaBlIeHUs KIMEHTCKON 0a30il, OCHOBaHHbIE Ha
uaterpanun CRM-cuctem u nepcoHanu3ainuu, AoKa3ain cBow 3(h(HEKTUBHOCTh B cepe yCiyT,
MOBBIINIAs KITIOUeBBIE MOKazaTenu Ha 25-40%. HecMoTpst Ha psit BBI3OBOB (MHTETpaLlUsl TaHHBIX U
coOIIIOfIeHNE PEerysIlMii), MPEeUMYIIeCTBa NEPEBEUINBAIOT PUCKU. PeKoMeHayeTcsl KOMITaHUsAM



aZanTUpOBaTh MUQPPOBBIE MOAXOABl K cHenuduKe oTpaciau s JOCTHKEHHUS KOHKYPEHTHBIX
MPEUMYILECTB.
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