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AHAJIN3 MAPKETUHTOBLIX HHCTPYMEHTOB, IPUMEHUMBIX B YNPABJIEHUH MEPCOHAIOM
OpraHu3anuu

AHHOTanuss. B crartbe npoBOAMTCA AHAIW3 MAapPKETUHIOBBIX HHCTPYMEHTOB,
IIPUMEHUMBIX B YIPAaBICHUU IIEPCOHAIIOM opraHu3auuu. IlomuepkuBaeTcsi BaKHOCTH
KOMILUIEKCHOTO TOAX0Ja K coBpeMeHHOMY HR-MeHemkMeHTy, a Takxke HeoOXOAMMOCTH
MHTETpalMyi MapKEeTUHIOBOIO0 Ha0Opa MHCTPYMEHTOB B CHUCTEMY YIIPaBJICHUS MEPCOHAJIOM JUIS
noBbleHUs ee 3 ¢exkTuBHOCTH. B craTthe 0003Hau€Ha aKTyaJbHOCTb TEMbl HMCCIEIOBAHMUSA,
00ycIoBIeHHAs: HEOOXOAMMOCTBIO pacIupeHust HHCTpyMeHTapust HR-MeHeKkMeHTa B KOHTEKCTe
YCWJINBAIOIIENCS KOHKYPEHIIMEN 3@ TaJaHThl HA PbIHKE Tpyaa. MeXIUCHUIUIMHAPHBIA OAX0 B
ucnonp3oBaHun HR-mHCTpyMeHTapus o0ecneunT KadecTBO HaliMa, OHOOpAMHra M CHCTEMBI
YIPaBIEHUS IIEPCOHAIIOM, B LIEIIOM.

Llenpto maHHOW pabOTHI SBISETCS BHIOOpP, ONMUCAaHME W aJaNTalus MapKETHHTOBBIX
UHCTPYMEHTOB K c(epe ynpaBiieHUs YEIOBEUECKUMH peCcypcamMM, C pEeKOMEeHAaluen s
JAJIbHENUIIIET0 MPUMEHEHUS! U MaclITaOUpOBaHMUSL.

Bxnag aBTOpOB B pa3BUTHH TEMBI UCCIIEJOBAHMS:

1. O60cHOBaHO MPUMEHEHHE MAPKETUHTOBbIX UHCTpyMEHTOB B HR-MeHexmenTe.

2. IIpoBeneH cpaBHUTENBHBII aHAIN3 MAPKETUHIOBBIX MHCTPYMEHTOB U HUHCTPYMEHTOB B
HR.

3. IlpoBenieH cpaBHUTEIBHBIN aHAIN3 MApPKETUHTOBBIX METPUK U MeTpHK B HR .

Takum oOpa3oMm, NMpPUMEHEHHE PEKOMEHIYEMbIX aBTOpaMH HWHCTPYMEHTOB YBEIMUYUT
CKOpPOCTb 3aKpBITHSI BakaHCUM, MOBBICUT 3()()EKTUBHOCTH NMPUBJIEUEHHs HYKHBIX KaHJIUAATOB,
CHU3UT CTOMMOCTb HaliMa M YJIYYIIUT CTaTyC KOMIAHUH Kak paboTojaTens.

KawueBble ciaoBa: HR-menemxment, wmapkerunrossle u  HR-mHCTpyMeHTHI,
MapkeTHHrosbie 1 HR-MeTpuku.
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Analysis of marketing tools used in HR management

Abstract. This article analyzes the marketing tools used in human resource management.
It emphasizes the importance of a comprehensive approach to modern HR management, as well
as the need to integrate marketing tools into the HR management system to improve its
effectiveness. The article highlights the relevance of the research topic, driven by the need to
expand HR management tools in the context of increasing competition for talent in the labor
market. An interdisciplinary approach to using HR tools will ensure the quality of recruitment,
onboarding, and the HR management system as a whole.



The purpose of this work is to select, describe, and adapt marketing tools to the field of
human resource management, with recommendations for further application and scaling.

The authors' contributions to the development of the research topic:

1. The use of marketing tools in HR management is substantiated.

2. A comparative analysis of marketing tools and HR tools is conducted.

3. A comparative analysis of marketing metrics and HR metrics is conducted.

Thus, using the tools recommended by the authors will increase the speed of filling
vacancies, improve the effectiveness of attracting the right candidates, reduce the cost of
recruitment, and improve the company's status as an employer.

Keywords: HR-management, marketing tools, HR tools, marketing metrics, and HR
metrics.

CoBpemMeHHasi mapaaurmMa yhOpaBiIeHUs IEPCOHAJIOM B JaHHBIM MOMEHT MPOXOJIUT
(byHIaMEeHTAIbHYIO TpaHC(hOpPMAIHNIO, KOTOpasi XapaKTepPH3yeTcsl IBMKEHUEM K Tiio0anu3anuu
KOHKYPEHTHOM Cpelbl U KOHOMHUKE 3HaHHUM, oO0ycioBieHHOM mepexonoMm kK HMumyctpum 5.0.
KauecTBo uenoBeyeckoro Karmurana OpPraHu3allid B JIAHHBIX YCJIOBUSIX BBICTYNAET OJAHUM W3
[JIaBHBIX (DAKTOPOB €ro YCTOWYMBOTO PA3BUTUS U KOHKYPEHTOCHOCOOHOCTH. CIOKHOCTH
¢dopmupoBaHUsT BBHICOKOA(P(PEKTHBHOTO MITaTa COTPYAHHKOB CBsi3aHA C BBICOKMM YPOBHEM
KOHKYPEHIIUHY 32 TAJIaHThI HAa PHIHKE TPYJAA B PSAE OTPACICH.

Cornacno otuery HeadHunter «O630p priHKa Tpyna 3a uroib 2025 roga», 10 OT 00IIero
Yrclia aKTUBHBIX pe3toMe B cepe MEeTUIIMHBI U (apMalleBTUKH cocTaBisieT 3%, B TO BpeMsl Kak
J10J1s1 BakaHCHil - 6%, TO €CTh CIIPOC Ha CIIELUAJIMCTOB BIBOE IPEBBIIIAET MpeuiokeHue. B yxe
YIOOMSHYTOM paHee cdepe PO3HUYHOM TOProBiIM cuTyamus emie xyxe: Ha 11% Bakancuit
puxoauTcs Bcero 4% akTUBHBIX pe3toMe. Cepbl IPOU3BOJCTBA U CTPOUTENBCTBA IIPEICTABISAIOT
Ha KapbepHOM caite 1o 16% BakaHcuii, a 10yl akTUBHBIX pe3tome coctaBisieT 10% u 12%
COOTBETCTBEHHO [1].

[IpuBeneHHbIe BbIIIE JaHHBIE MOATBEPKAAIOT AaKTYalbHOCTh JAHHON TEMbI, TaK Kak
yIpaBleHUE MEPCOHATIOM KaK OJJHA M3 CHCTEM YMpaBICHUS MPEANPUATHEM YyXKe JIaBHO Tpedyer
AKTUBHOTO paCIIMPEHUS CBOETO MHCTPYMEHTApHsA, BBIXOJALIETO 3a PaMKH MEHEIKMEHTa U
OpPraHM3al[MOHHOM IICHUXOJOTHMH, W UCHOJb30BaHUS MEXKIUCHUILUIMHAPHOTO moaxoda [2].
MapkeTHroBsle HHCTpYMEHTHI U UX 3¢ (dekTuBHOE ncnoiab3oBanue B HR BricTynmaroT ogHuM u3
KIIIOUEBBIX (PaKkTOpoB (OpPMHUPOBAaHUSI CUIBHOTO OpeHaa padoTojarenss W yCHJICHUHM TO3UIIMMA
KOMITAHUH B KOHKYPEHIIMH 32 LIEHHbIE KaJpbl HA PbIHKE TPYyAa.

[lenbto naHHOM pabOTHI SBISIETCS O3HAKOMJIEHHE C HMHCTPYMEHTAaMU MAapKETHHIa, Kak
KJIACCUYECKOT'0, TaK U U pOoBOro, Hanbdosee 3pGEeKTUBHO aJaNTHPOBAHHBIX K cepe yIpaBiIeHUs
YEeJIOBEYECKUMH pEeCcypcaMi, C LeNbl0 JAJIbHEWIIEro MuX MCCIEA0BaHUS U TOCIEqyoIen
nomnynspusanuu. Ha B3risa aBTopoB, TOCTHKEHUE JJAaHHOM 11e/T IPUHECET B OyAyIeM 3HAaUUMbIi
NO3UTUBHBIA 3P ¢eKT Kak Ha pa3BuTue MapkeTuHra U1 HR kak HayuyHOI JesTenbHOCTH 3a CUEeT
MOSIBJICHHS] HOBBIX MHCTPYMEHTOB U ITOJIXOJI0B HA CTHIKE JIBYX CAMOCTOSITENIbHBIX AUCLIUIIINH, TaK
Y Ha KaYe€CTBEHHBIN OTBIT B3aUMOICHCTBUS pAaOOTHUKOB M pabOTOIATEIICH.

Bospacraronias KOHKypeHIIs Ha pbIHKE TPYAa MPOAUKTOBAaHA KOMITJIEKCOM (PaKTOPOB, TAKUX
KaK BHEILHEMOJMTUYECKasl CUTyalllsl B CTpaHe U Mupe, uudposas TpaHchopMalusi, BHEAPEHNE
UCKYCCTBEHHOT'O MHTEJIEKTa, AeMOrpaduyeckie CABUTM U U3MEHEHHE IEHHOCTHBIX OPUEHTUPOB
paboueii cuiibl. B mo00HBIX yCIOBUAX PEaKTUBHBIN MOAX0] K 1M0AOOpY MEpcoHala yTpaunBaeT
CBOIO 3(PPEKTHUBHOCTh M AKTyIN3UPYET HEOOXOIUMOCTh MEPEXoAa K KOMIUICKCHOH CHUCTEME
MapKeTHHra MepcoHajia U KOHIENTYaJIbHOIO MEPEOCMBICICHNUS COTPYJIHUKA M COMCKATENs Kak
LIEJIEBOM ay/UTOPHH, YbH OO M TMOTPEOHOCTH TPeOyIOT TAaKOro e IIyOOKOro M3y4eHus u
OCO3HAHHOTO yMpaBlIeHU, KaK U y motpeourens [3].

Peanu3anus maHHOro MOJXOAAa BO3MOXHA Onarojaps psly WHCTPYMEHTOB U METpPHK,
HCIIOJIb3YEMBIX B MapKeTHHI€ U aJalTUPOBAHHBIX IOJ CHCTEMY YIPAaBJICHUS YE€IOBEYECKUMU
pecypcamu. Humke mnpuBeneHa cpaBHHUTENbHAs XapakTepUCTHKa HambOonee >PPEKTUBHBIX
UHCTPYMEHTOB.



Tabmuma 1 — CpaBHEHHE W ONHMCAHWE MAPKETHHTOBBIX MHCTPYMEHTOB M MHCTpyMeHTOB B HR

(cocTaBJIEHO aBTOpaMM)

WHCTpyMEHT B MapKETUHTE

Nuctpyment B HR

KpaTKOG OITMCaHUuEC

CIJM (Customer Journey
Map) - kapra myTH KJIHEHTa

EJM (Employee Journey

Map) -
COTpYJIHUKA

KapTa

IIyTH

Busyanuzanus BCEX TOYEK
B3aMMO/JICHCTBUS KIIUEHTA/COTPYIHHUKA C
KOMITAHMEH C IEJbI0 HUCCIICIOBAHMS W
YIIy4IICHHUS UX OnbITa [4]

Value Proposition -
HEHHOCTHOC MNPEIJIOKCHHUEC

EVP (Employee Value

Proposition)
IEHHOCTHOE
MMpCIJIOKCHUC
paboTtomaTens

Kpatkas w sicHas  (opMmynupoBKa
YHUKQJIBHBIX MIPEUMYIIECTB u
LIEHHOCTEN, KOTOpBIC KOMIIaHUS
npeajiaraet CBOUM
KIIMEHTaM/COTPYIHUKAM, YTOOBI

BBIJICTIUTHCS HA PBIHKE [ 5]

Boponka npogax

Boponka nonbopa

Mogenupyer myTh KIHEHTa/KaHIUAaTa
OT TMEpBOro KOHTaKTa JI0 LEJIEBOro
JeicTBUS (MTOKYTIKH/TPYI0YCTPOHCTBA)

paboromgarene

MapkeTHHroBbIE BuyTtpennue Komrnekc Mep 1o nepegaye
KOMMYHHUKAIUH MapKETUHTOBbIE UHPOpPMALIUU oT
KOMMYHUKaIUU KOMITaHUU/paboToaTeNss K  LeNeBOi
ayJIMTOpUH (KJIMEHTBI/COTPYAHUKHU) IS

JOCTHXEeHHUS 1eneit Ousneca [6]
KOHTEHT-MapKeTUHT " HR-65or u KOHTEHT O Coznanune u pacrpoCTpaHEHHUE
G10r KOMITaHUU- IIOJIE3HOTO KOHTEHTa (CTaTbH, BHIEO,

IIOCTHI) B COIMAJIBHBIX CETAX, KOTOPBIN
¢dbopmupyeT TpHBIEKaTeNbHBIH 00pa3
KOMITaHUU ISl TOTpeOUTENs/KaH IUAaTa

[7]

Digital-mpoasmkenne
TOBapOB u yciyr
(KOHTEKCTHasE  peKiama,
TapreTHpOBaHHAs
pekiama, MeUiTHas
peKiIamMa ¥ programmatic)

Digital-npoasmxenue
KOMIIaHHUH-
paboTtonaTens
BaKaHCHH

u

Hactpoiika pexiiaMHBIX COOOIICHUN s
IoKasa KOHKPETHOMN ayauropun
(Hampumep, 1O TPOQecCHOHATBHBIM
MHTEpecaM U HaBbIKaM) B COIICETSAX U HA
CHeIMaTIN3UPOBaHHBIX
IUIOIIAKaxX/caliTax




peryTanuei OTBETHAasi peaklus Ha OT3BIBBI
paboTonarens MpoAyKTax/ycimyrax/  KOMITaHUU

matrgopmMax U B COLUATBHBIX CETAX

PaGoTa ¢ oT3pIBaMH VYipasneHue CucTeMHBII MOHWUTOPUHI, aHaJINU3 U

O
KaK

pa60ToI[aTene Ha CIICHUAJIU3NPOBAHHBIX]

B rtabimune 1 mepeuduciieHbl M TE3MCHO OXapaKTEpU30BaHbl OCHOBHBIE MapKETHHIOBbIE
MHCTPYMEHTBI, IPUMEHSEMbIE B YINPaBICHUM NEepcoHaIoM. OJHUM M3 MHOXKECTBA YCIIELIHBIX
KEHCOB 10 UX IIPUMEHEHHUIO SIBISIETCS ONBIT KOMIIAHUU «l'eMOoTecT», KOTOpOM yJanoch 3a rof
YBEIMYUTh B 2,5 pasza INTaT COTPYAHHMKOB B CBSI3M C PACHIMPEHHEM CETH J1aOOpaTOPHBIX
OTIIEJICHUM 3a CUET HCIIOJIb30BAHMS KOMIUIEKCHOTO INOAXOAAa K MapKEeTHHIy nepcoHana. [
NPO/IBIKEHHS BAKAaHCUN KOMIIAHHS MCIIOJIB30BaJIa CIIEAYIONIIE HHCTPYMEHTHI: BOPOHKY ITOI00Da,
KOHTEHT-MapKeTHHI' (CTaTbd M OJOI'M Ha KapbepHOM caiiTe), TapreTUpoBaHHAas pekjiaMa B
COLMAIBHBIX CETSAX, KOHTEKCTHAs peKiiaMa B IMOMCKOBHKAX M MeAWKHAs pekinaMa (OaHHEpHI) Ha
wiatgpopme Clickme. B pesynbraTte, cpegHee KOJIMUYECTBO HAHATHIX COTPYIHHMKOB 3a TOJ
peanu3anuu 1aHHOM CTpareruu coctaBmio nopsaka S00 yenosek B mecs [8].

CoBpemennass HR-crpateruss nomkHa OasupoBarhest Ha mensix OusHeca u data-driven
noaxone. Tak, B onmrcaHHOM BBIIIE TpuMepe, Komranus «['emorecT» cTaBmia mepes coOoi 1enu
II0 DKCIIAHCUM PBIHKA U KPAaTHOMY DPOCTY PETMOHAIBHOW CETH, a 3HAYWT, IVIaBHOW 3ajauei,
croawmed nepen HR-dynkumel, BpicTyman omnepaTuBHBIA HAeM COTPYJIHHUKOB. [las oneHku
3¢ ($eKTUBHOCTH cBOEH paboThI B paMKax JaHHOH 3a/1a4M HCHOJIb30BaJICS NpeumMylnecTBeHHO CR
(Conversion Rate) - ko3dduIMeHT KOHBEpCHHM, METPUKA, NIUPOKO NPUMEHUMAas KaK B
MapkeTuHre, Tak 1 B HR (Hanpumep, npu aHaim3e BOpPOHKH 110100pa, Kak B OMUCAHHOM IIPUMeEpE),
KOTOpasi IIOKa3bIBa€T MPOLEHT [OJb30BaTeNel, COBEPIIMBILIUX KJIOYEBOE JEHCTBUE
OTHOCHUTEIILHO 00IIero 4yrcia nocetutenei wim tpaduka [9].

B ycnoBusx undpoBoil 3KOHOMUKHU U pOCTa KOHKYPEHIIMU 32 BHICOKOKBATHU(PHUIIMPOBAHHBIN
HepCoHaN AMIIMPUUYECKUM MOAX01 yeTynaeT MecTo data-driven cTparerusm, rjae Kaxxaoe KaJpoBoe
pelieHre ocHOBBIBaeTcs Ha aHanuTuke. C 1enbio Bepuduxanuy 3p@GEeKTUBHOCTH TPUMEHSIEMbIX
MHCTPYMEHTOB U NEpexXoy K KOJIMYECTBEHHOMY aHaJIM3y HeoOXoauma cucTteMa 00BbEeKTHBHBIX
U3MepUMbIX nokaszateneil. KimroueBsle metpuku HR-aHanmuTukuy, anantupoBaHHbIE U3 NMPAKTUKU
KJIACCUYECKOr0 M LHU(POBOr0 MapKETHHIa, MO3BOJSIOT MPOBOAWUTH JAMATHOCTUKY KaJpOBBIX
IPOIIECCOB, OLICHUBATh PEHTA0EIbHOCTh MHBECTUIIMI U IPUHUMATh CTpaTernyeckue peuienus. B
Tabinue 2 TmpuBeNeHbl Haubojiee 4YacTO BCTpEYarolIMecs MAapKETHMHIOBBIE METPHUKH,
ucnonb3yembie B HR, ¢ HeGonmbInM onucanuem.

Tabmuua 2 — CpaBHeHME M ONUCAHHWE MApKETHHTOBBIX MeTpuk M MeTpuk B HR (cocraBneno
aBTOpaMHu)

MeTpuku B MapKETUHIE Merpuku B HR Kpatkoe onucanue
NPS (Customer Net eNPS (Employee Net Promoter H3mepsieT TosITbHOCTh
Promoter Score) - Score) - uHAEKC TOSIBHOCTH KIIMEHTOB/COTPYHUKOB Ha
UHJCKC COTPYJIHUKOB OCHOBE BOIIPOCA, HACKOJIBKO
NOTPEeOUTENBCKON T€ TOTOBBI PEKOMEH/I0BATh
JIOSUTBHOCTH MPOIYKT/KOMIaHHUIO KaK
paboTonarens.




CPL (Cost per Lead) -
«CTOUMOCTHD 3a JIUI»

CPH (Cost per Hire) -
CTOMMOCTB
HalMa WJIM CTOMMOCTh
3aKpbITUS BaKaHCUU

ITokaseiBaeT 3aTparTsl Ha
IIPUBJICYECHUE OAHOIO
Ta/KaHauaaTa.

LTV (Lifetime Value) -
«IIOXU3HCHHAas
IIEHHOCTH KJIUCHTa»

ELTV (Employee Lifetime
Value) - «rmoku3HeHHas
[ICHHOCTh COTPYAHUKA» HJIH

Ouenka o011eii IIEHHOCTH,
KOTOPYIO KJIMEHT/COTPYAHUK
HpI/IHOCI/IT KOMIIAaHHUH 3a BCEC

«OKU3HEHHas LICHHOCTh
COTPYIHUKA»

BpEMA B3aHMOﬂCﬁCTBHH.

Time to Purchase -
((CKOpOCTb HOKyHKI/I»

Time to Fill - «cpok 3akpbITHs
BaKaHCHU»

H3mepsieT CKOPOCTh 3aKPBITHS
CIIEJIKA/BAKAHCHUU.

Takum o0Opa3oM, TMPOBENECHHOE HCCIEIOBaHUE JEMOHCTPUPYET, 4YTO HWHTErpaius
MapKETUHTOBOT'O WHCTPYMEHTApHS B CUCTEMY YIIPABICHHS IIEPCOHAIIOM IPEICTABIISIET COOON He
BPEMEHHBIN TPEH, & CTPATETHYECKYI0 HEOOXOAMMOCTh B YCIOBUSAX BBICOKOH KOHKYPEHLIMU Ha
pplHKE TpyAa. B MapkeTuHre ceiluyac CylecTByeT OOJBIIOE KOJMYECTBO Pa3IUUYHBIX
WHCTPYMEHTOB TOJ| pa3Hble 3a/Jaydl OW3HEca, 3HAHUE K€ JAHHBIX HHCTPYMEHTOB IO3BOJIUT
KOMITaHUAM BKIIIOYUTH HX B CBOIO HR-CTpaTeFI/IIO B 3aBUCHUMOCTHU OT uenefl n 3aaa4, CTOoAIIUX
nepen  opranuzanueil. CUCTeMHOE€ NPUMEHEHUE  MApPKETHUHIOBBIX HMHCTPYMEHTOB U
AHAIUTUYCCKUX METPUK U LNCJICHAIIPABIICHHOC YIIPABJIICHHUEC OIIBITOM KaHAUJAATOB U COTPYAHHKOB
CIOCOOCTBYET KOMIIAHUSIM TEPEHTH OT PEAKTUBHOIO 3aKPBITUS BAKaHCHM K MPOAKTUBHOMY
(hOpMHUPOBAHUIO KOMAHJIbI CHJIBHBIX U JIOSUTBHBIX MPOQPECCHOHAIOB. TakoW MOIXOJ MO3BOJIUT
o0ecrevynTh He TOJBKO ONTHMHU3ALMI0O BPEMEHHBIX U (PMHAHCOBBIX 3aTpaT Ha PEKPYTHHT, HO U
CO3/1aTh JOJITOCPOYHOE KOHKYPEHTHOE MPEHUMYILECTBO 4Yepe3 IMocTpoeHue ycronunBoro HR-
OpeHna.
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